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Seller Mistakes Report

Avoid These Critical Errors for a Faster, More
Profitable Home Sale

Created by: Steve Brant, Steve Brant Real Estate
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MISTAKE 1

s

Property Appearance

Close your eyes and picture this: a buyer steps toward your home, their heart open,
ready to fall in love. In mere seconds, their gaze sweeps over the front door, the
windows, the quiet details of your space. Will they see a canvas of possibility, a
place where their dreams can unfold Or will clutter, faded paint, or an
unwelcoming exterior whisper “ move on” ? The truth is gentle but profound: how
your home presents itself—online or in person—holds the power to captivate or
repel.

Your home is more than walls and rooms; it's a story waiting to be told. Yet, so
many sellers dim its light with simple oversights. A crowded living room feels like a
cage, not a sanctuary. A neglected lawn or chipped doorframe suggests
carelessness, not charm. Outdated fixtures or personal trinkets can eclipse the
universal appeal buyers crave. These subtle missteps—clutter, poor curb appeal,
ignored repairs—cast a shadow, leading to fewer showings, softer offers, and a sale
that lingers longer than it should. Your home deserves to shine, to draw buyers in
like @ warm embrace, not push them away.




MISTAKE 1: PROPERTY APPEARANCE

The Cost of a Weak First Impression

Imagine a buyer scrolling through listings late at night, their screen
aglow with possibilities. Your home appears, but the photos show a
cluttered kitchen or a dim, dated facade. They swipe past, their
interest snuffed out before it could spark. Or picture them standing in
your living room, distracted by a leaky faucet's drip or a wall's faded
scars. Instead of envisioning their future, they're tallying flaws, their
offer shrinking with every step. These moments aren't just missed
connections—they're lost opportunities for the price, terms, and
timeline you dream of.

The stakes are quiet but real. A home that feels “off ” attracts fewer
visitors, fewer bids, and a longer wait. Buyers, sensing a discount,
circle with low offers, while your vision of a swift, rewarding sale slips
further out of reach. Your home's story deserves to be heard, not
overlooked.




SOLUTION

Craft a Home That Captivates

Pro-Tip:

A small gesture can spark a mighty
return. Imagine fresh flowers on the
table or soft music drifting through
the air during a showing. These
touches weave warmth, lingering in
buyers’ hearts long after they leave.
One seller’s $200 investment in paint
and blooms led to a bidding war,
their home selling $30,000 above
asking. The secret? A space that felt
like a beginning, not a project.

Why it works:

When your home radiates care and
possibility, it becomes more than a
listing—it becomes a magnet. Buyers
linger, envisioning their lives within
its walls. Offers multiply,
competition stirs, and your sale
moves faster, with less strain and
greater reward. Your home’s story is
waiting to be told. With a few
thoughtful touches, you can make it
unforgettable, guiding buyers to see
what you know: this is where their
future begins.

You have the power to transform your home into a beacon, a space that
whispers welcome to every buyer who crosses its threshold. With a few
intentional steps, you can weave a story that resonates, drawing in offers and
igniting excitement. Here's how to let your home's light shine:

o Clear the Canvas: Gently set aside personal items—photos, keepsakes,
excess furniture—to create a space that feels open and airy. Let buyers
see their own dreams unfold in rooms that breathe possibility.

o Invite from the Outside In: Refresh your home's exterior with simple
touches—a freshly painted door, trimmed hedges, or a sweep of the
walkway. Make the first glance feel like an invitation, warm and
irresistible.

o Mend the Details: Tend to the small things—a dripping faucet, a scuffed
wall, a flickering bulb. These quiet repairs signal care, whispering to
buyers that this home is cherished and ready for them.

o Set the Stage: Use neutral decor to highlight your home's heart—the
cozy living room, the sunlit kitchen. Soft furnishings and subtle accents
create a universal appeal, inviting every buyer to feel at home.
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MISTAKE [

Property Improvement Mistakes

Imagine your home as a canvas, poised to capture the hearts of buyers.
Each brushstroke you add—every repair, every enhancement—has the
power to elevate its allure or blur its beauty. Choose wisely, and your
home glows, inviting offers that reflect its true worth. Choose poorly,
and you're left with a masterpiece undone, your efforts and resources
scattered like paint on the floor. The art of improving your home lies in
knowing what to touch and what to leave, a delicate balance that can
transform your sale or tether it to regret.

Too often, sellers lose their way. Some pour fortunes into grand
renovations—a gleaming kitchen, a lavish bath—only to find buyers
unmoved, their investment unreturned. Others, cautious or rushed,
overlook the small, vital fixes that could breathe new life into their
space. The questions loom like shadows: Which upgrades matter? Who
can you trust to bring them to life? And how do you fund these changes
when the sale feels so far off? Stumble here, and you risk wasting time,
money, and the chance to showcase your home’s full potential.



MISTAKE 2: PROPERTY IMPROVEMENT MISTAKES

The Quiet Toll of Misguided Improvements

Picture a buyer stepping into your home, their eyes tracing the
rooms with hope. A dated light fixture casts a dim glow, a scuffed
floor creaks underfoot—small details, but they whisper neglect.
Their offer, if it comes, shrinks, reflecting what they see: a project,
not a prize. Or imagine the opposite: you've poured thousands into
a custom kitchen, but the market shrugs, unwilling to pay for your
vision. Both paths lead to the same place—fewer buyers, lower bids,
and a sale that feels heavier than it should.

The cost isn't just financial. Every misstep steals time, delaying your
next chapter. Every dollar spent without purpose is a missed chance
to make your home irresistible. Your home deserves to shine, not to
be dimmed by choices that miss the mark.



SOLUTION

Elevate with Precision and Grace

Pro-Tip:

Guard your resources like a treasure.
Never hand contractors half their fee
upfront—stagger payments to keep
them accountable. One seller, guided
by this wisdom, transformed their
dated condo with $5,000 in strategic
updates, sparking a bidding war that
lifted their sale $40,000 above
expectations. The secret? Choosing
fixes that spoke to buyers’ hearts, not
their own.

Why it works:

When you improve with intention,
your home becomes a magnet, its
every detail a quiet invitation to
belong. Buyers don’t just see a house—
they see a future, their future, and
they’re willing to compete for it. Offers
multiply, timelines shrink, and your
profit blooms without the weight of
overspending. Your home’s story grows
richer, its value clearer, with every
choice you make. You hold the brush.
With care and clarity, you can paint a
masterpiece that buyers can’t resist,
guiding them to see what you know:
this is where their story begins.

Your home's potential is already there, waiting to be unveiled. With a few
thoughtful, strategic moves, you can polish its edges, amplify its charm, and
draw buyers into its story. Here's how to craft improvements that resonate:

o Seek a Wise Guide: Find a real estate confidante who sees beyond the
surface, identifying upgrades that promise a radiant return—think
300% or more. A fresh coat of paint, modern lighting, or updated
hardware can work wonders, inviting buyers to linger and dream.

o Choose Your Artisans Carefully: Lean on trusted referrals to find
contractors whose skill matches your vision. Protect your peace by
capping upfront payments at 10%, ensuring their work aligns with
your trust.

o Honor the Rhythm of Time: Keep projects swift, ideally under four
weeks, to stay on course. A prolonged renovation risks dimming your
momentum, but quick, purposeful changes keep your sale vibrant.

o Invest with Clarity: Set a budget that fits your home's place in the
market—S$7,000 to $80,000 for most, more for homes that whisper
luxury. Every dollar should serve a purpose, enhancing value without
overreaching.
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MISTAKE 3

Missing the Mark on Targeting and Timing

Picture your home as a beacon, glowing with the promise of new
beginnings. Somewhere out there, the right buyers are searching—young
professionals craving a vibrant hub, families seeking space to grow, or
retirees dreaming of quiet comfort. But if your light doesn't reach them, or
shines at the wrong moment, it fades into the background, unnoticed. This is
the subtle power of targeting and timing: done right, it draws a crowd of
eager offers; done poorly, it leaves your home waiting in the shadows.
Selling a home isn't about blasting your listing to the world and hoping for
luck. It's about knowing exactly who will cherish your space and timing the
exposure to capture their full attention. Yet so many sellers falter here. They
send out generic messages that miss the mark, like signals lost in the noise.
Or they launch their listing midweek, without buildup, letting the spark of
interest fizzle before it can grow into a blazing flame. In downtown San
Diego, for instance, 60% of buyers are male, and 28% are aged 30-39. Ignore
this, and your efforts dissolve, your home sitting unseen while the market
hums on without you.

O
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MISTAKE 3: MISSING THE MARK ON TARGETING AND TIMING

The Cost of a Missed Connection

Imagine a buyer browsing listings, their hopes just a click away. Your
home pops up, but the ad speaks to retirees, while they're a young
couple seeking urban energy. They scroll past, your chance gone in
a heartbeat. Or picture your listing going live on a quiet Wednesday,
no fanfare, no buzz. Buyers, caught up in their daily lives, miss it
entirely. The result? Fewer visitors, weaker offers, and a sale that
drags, each day dimming the excitement you hoped to ignite.

The loss runs deeper than time. Every buyer who passes by is a
missed chance for a higher price, stronger terms, or a faster close.
Your home deserves to be seen, to connect with those who will love
it most, not to linger in obscurity.

10



SOLUTION

Craft a Strategy That Connects

Pro-Tip:

Lean on data, not instinct. Ask your
agent for the market’s peak showing
days, when buyers are most eager to
explore. One seller, guided by this
approach, launched their home on a
bustling weekend, drawing a crowd
that sparked seven competing offers,
lifting their sale $50,000 above
expectations. The key? Reaching the
right buyers at the moment they
were ready.

Why it works:

When you know your buyer and
choose your moment, your home
becomes a magnet, pulling in those
who see its true value. Buyers don’t
just visit—they connect, imagining
their lives within its walls. Offers
multiply, competition brews, and your
sale moves quickly, its price rising as
the days on market shrink. Your
home’s story finds its audience,
creating a sale that feels effortless,
rewarding, and deeply true. You hold
the key. With clarity and intention,
you can light a path that buyers can’t
resist, guiding them to see what you
know: this is where their future begins.

Your home has a unique story, and with the right approach, it
can reach the perfect audience at the perfect moment. Here's
how to light the way for buyers and draw them irresistibly
closer:

o Know Your Audience: Partner with a real estate agent
who dives deep into local data to identify your ideal
buyer. Are they professionals, families, or retirees? Shape
messages that speak to their lives, their dreams—
invitations that feel personal and profound.

Time It Perfectly:

o Build Anticipation: Tease your listing online, letting
curiosity grow before it officially shines.

o Launch with Impact: Host an open house that buzzes with
energy—imagine 40 buyers in 30 minutes, their
excitement fueling a wave of offers.

o Sustain the Momentum: Schedule regular showings to
keep your home in the spotlight, ensuring it stays top of
mind.

O

%
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MISTAKE 4

Pricing Errors

Your list price isn't just a number—it's a marketing weapon. Get it wrong,
and you're stuck.

Imagine standing at the helm of a ship, the vast ocean of the real estate
market stretching before you. Your home is your vessel, and the price you
set is the course you chart. One misstep could strand you in uncharted
waters—too high, and you drift aimlessly; too low, and you risk sinking
beneath your potential. But with the right navigation, guided by wisdom
and cutting-edge tools, you can sail smoothly to a harbor of success, your
profits secure and your journey swift.

Pricing a home isn't just about numbers—it's about seeing the horizon
clearly, feeling the currents of the market, and steering with precision.
Misjudge the winds, and you're adrift. But with the right captain and a tool
like OFFERT's auction component, you can transform uncertainty into
triumph. Let's chart the course through the perils of pricing errors and reveal
the elegant solutions that ensure your home shines as the market'’s brightest
star.

12



MISTAKE 4: PRICING ERRORS

Overpricing: The Siren’s Call

Overpricing is like chasing a mirage on the horizon—your home’s value feels
grand, but the market sees a different shore. When you set the price above what
buyers are willing to pay, often swayed by nostalgia or an inflated sense of
demand, the consequences ripple outward:

A Stagnant Voyage: Weeks turn to months as your listing lingers, untouched.
Buyers, scanning the market, bypass your home, deeming it too costly or
unworthy compared to others. The longer it sits, the more it earns the “stale”
label, whispering doubts: “What's wrong here?” Interest fades like a distant
shoreline.

Meager Offers: If bids do arrive, they're often far below your hopes—lowball
offers from buyers who sense your prolonged wait. Your negotiating power
erodes, leaving you to salvage what you can from a weakened position.

The Weight of Time: Every day unsold is a burden. Mortgage payments, taxes,
insurance, and maintenance costs pile up like cargo, eating into your profits and
testing your resolve.

Missed Destinations: While you chase an elusive buyer willing to meet your
price, the market moves on. Opportunities—like your next home or a new
investment—slip beyond the horizon, lost to the delay.

13



MISTAKE 4: PRICING ERRORS

Underpricing: The Hidden Reef

Underpricing, on the other hand, is like sailing too close to a hidden reef. You
aim for speed, setting a price below your home's true worth, perhaps hoping to
spark interest. But without a steady hand, you risk running aground:

A Fleeting Gain: Your home may sell quickly, but at what cost? You could leave
thousands on the table, the true value of your property unrealized, like treasure
left unclaimed.

Wary Travelers: A price too low could raise suspicion if you don't use this with a
potent strategy. Instead of excitement, your listing breeds caution, inviting
hesitation or even lower bids.

Lost Command: Without a clear strategy, you cede control to buyers. Sensing an
opening, they push for deeper concessions, chipping away at your return.

Yet, here's where the tide turns. With OFFERT1's auction component, a low price
isn't a peril—it's a beacon, drawing buyers to compete and reveal your home’s
true worth. This isn't just technology; it's your lighthouse, guiding you safely to
the highest possible return.

oo
oono
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SOLUTION Zl

Steer Your Sale to the Treasure Island

To navigate the treacherous waters of pricing, you need more than instinct—you
need a map, a compass, and a vessel built for the journey. These solutions, infused
with the power of OFFERI, light the way to a sale that's swift, lucrative, and serene.

e Chart the Course with Data: Partner with a seasoned real estate guide who crafts
a Comparative Market Analysis (CMA), a treasure map of recent sales, local
trends, and buyer currents. This isn't guesswork—it's a precise reckoning of your
home's place in the market, free from the fog of emotion or wishful thinking.

e Read the Market's Tides:

o Days on Market (DOM): In ports where homes sell swiftly (low DOM), you
can aim high. Where sales linger, a sharper price draws the crowd.

o Price per Square Foot (PPSF): Measure your home's worth against
neighbors, nudging it upward if unique features—like a chef's kitchen or
waterfront view—set it apart.

o Active to Sold Ratio: A flood of unsold homes signals caution—price to
stand out. A tight market grants you boldness, with buyers ready to chase.

15



SOLUTION

/N

Pro-Tip:

Steer clear of the “smooth-
talking” agent who promises
an inflated price to lure you

aboard. These sirens may
charm you with visions of
grand riches, but their course
often leads to rocky shores.

One client’s vessel—guided

by our precise navigation
and OFFERI’s auction
winds—sailed to a sale
$125,000 above a rival ship,
proving the power of strategy
over empty promises.

Why it works:

Pricing your home is a journey,
not a gamble. Alone, you risk
drifting into the shoals of
overpricing or the depths of
undervaluation. But with
OFFERI1 as your guide, you sail
with confidence, your home’s
value illuminated by the
market’s own light. You’ll reach
your destination—swiftly,
profitably, and at peace.

S——~L

VI

Steer Your Sale to the Treasure Island

Harness OFFER1's Auction Power: Your Shield Against Underpricing: OFFERT's
auction component is your North Star, transforming a modest starting price
into a voyage of discovery. By inviting buyers to bid in a transparent,
competitive arena, it ensures your home’s value is revealed by the market
itself. Even a low list price becomes a spark, igniting a flurry of offers that
climb higher, safeguarding you from the risks of undervaluation. With OFFER1,
underpricing is only a misstep if you're tethered to an ineffective agent or lack
a strategy. This platform ensures you sail to the highest shore, guided by real-
time demand.

Set a Strategic Beacon: Tailor your price to the market's mood:
o Hot Market: Cast a bold price, riding the wave of eager buyers.
o Cool Market: Set an inviting price and let OFFERT's auction turn interest
into triumph.
o Balanced Market: Find the sweet spot with data, trusting OFFER1 to
amplify your return.

Stay Agile on the Open Sea: If the winds shift and interest wanes, adjust your
course. OFFERT's real-time insights reveal buyer behavior, letting you fine-
tune your price with precision, keeping your sale on track without losing

momentum.

16
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MISTAKE 5: SHOWING MISTAKES

their property reaches a wide audience online. Not every interested buyer is
actively scanning the market daily or even weekly—some only browse listings
sporadically, relying on targeted marketing to catch their attention. If your home
isn't prominently featured through effective online platforms, compelling photos,
and strategic promotion, you're missing out on these potential buyers entirely. This %
limited exposure shrinks your pool of prospects, resulting in fewer showings and

o Insufficient Online Visibility: Many sellers underestimate how critical it is to ensure
‘ ‘ @

even fewer offers.
o Lack of Showing Strategy: In a balanced or buyer's market, allowing immediate,
unrestricted showings can dilute interest. Without building anticipation, you miss

the chance to create urgency and competition, leading to fewer, lower offers.

o Complicated Scheduling: Restrictive or confusing showing schedules frustrate
agents. If booking a viewing is too hard, your home gets skipped.

o Empty Vibe: A home without other buyers feels like an empty restaurant—
uninviting and suspicious. Instead of enjoying the environment, buyers fixate on

flaws, wondering why no one else is interested. %
o Forgettable: No standout features? Your home becomes just another stop on the
tour.
Why It Matters: Buyers need ease, excitement, and a reason to remember you. Failing to let enough buyers see J/

and target your property online—especially those not searching every day—severely limits your chances of
attracting and engaging the right audience.




SOLUTIONS

Why it Works:

A strong online
presence ensures your
home reaches buyers
who aren’t actively
searching daily,
expanding your pool of
potential offers.

Mastering Showings for Maximum Impact

Avoid showing mistakes to turn your home into a must-see property.
Showing mistakes can cost you dearly, but with the right strategy, you
can create a winning experience that draws buyers in and keeps them
engaged. Here's how to sidestep the pitfalls and make your property
unforgettable:

Build a Powerful Online Presence

Not every buyer is scanning the market daily—some only browse
occasionally. To capture their attention, your home needs to stand out
whenever they do look. Here's how:

o Multi-Channel Marketing: Use targeted social media, email
campaigns, and syndication platforms (e.g,, Listhub) to reach a
broad audience, including passive buyers.

o Virtual Tours &Pro Photos: Invest in a high-quality video
walkthrough and HDR photography to showcase your home's
best features. A stunning online presentation keeps your property
top-of-mind.

o Strategic Timing: Don't rush to showings. Build anticipation with a
pre-launch campaign—tease your listing online for a few days or
weeks before allowing in-person visits (unless it's a clear seller’s
market).

19



SOLUTIONS

Pro-Tip:

For vacant homes, use
props like a set dining
table or a cozy reading
nook to help buyers
envision the lifestyle.

Why it Works:

A memorable, well-
staged showing turns
casual visitors into
serious bidders by
making your home feel
vibrant and desirable.

Create a Winning In-Person Experience

Once buyers step through the door, make sure your home shines.
Avoid the "empty restaurant” vibe and create a space that feels
inviting and in demand.

o Professional Staging: Hire a stager to highlight your home’s
strengths and create a warm, lived-in feel. For vacant homes,
consider rental furniture or virtual staging,

o Optimal Scheduling: Set clear, weekly showing windows during
peak times (e.g, weekends) and host a high-energy launch event
to kick things off.

o Ambiance Matters: Use fresh flowers, soft music, or subtle scents
to make the space feel welcoming, Highlight unique features like
a cozy fireplace or a stunning view.

o Generate Buzz: Schedule overlapping appointments (safely
managed) to create a sense of competition. A busy showing
signals demand and urgency.

20



SOLUTIONS

Why it Works:

These touches ensure
your home lingers in
buyers’ minds long
after the showing,
increasing the chances

of an offer.

Make It Unforgettable

Buyers see multiple homes—make sure yours stands out.

o Feature Highlights: Place framed descriptions of 5+ key features
(e.g, hidden outlets or custom upgrades) around the home.

o Take-Home Materials: Provide a sleek, one-page marketing sheet
with professional photos and key details (no price) for buyers to
reference later.

By tackling these showing mistakes head-on, you'll transform your
property into a must-see destination. Instead of an empty, forgettable
space, you'll present a home that buyers can't wait to make their own
—leading to more offers, higher prices, and a faster sale.

&

%

:
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MISTAKE 6

Clinging to Outdated Offer Methods

Close your eyes for a moment. Picture your home as a rare gem, gleaming with
potential, ready to captivate the perfect buyer. The offers are the hands
reaching for it, each one a chance to unlock your future—more wealth, new
beginnings, a life reimagined. Now imagine those hands slipping away, lost in a
tangle of forgotten emails, missed calls, or paper trails that crumble under the
weight of time. That's the silent tragedy of relying on outdated offer methods in
a world that hums with digital precision.

Every delay is a whisper of doubt, every misstep a shadow dimming your
home’s brilliance. In a market that pulses with speed, clinging to relics like fax
machines or scattered inboxes isn't just inefficient—it's a quiet betrayal of your
dreams. Confusion creeps in, security falters, and the spark of a great deal fades
before it can ignite. You deserve a process that matches the radiance of your
vision—one that moves with clarity, confidence, and effortless grace.
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MISTAKE 6: CLINGING TO OUTDATED OFFER METHODS

The Hidden Costs of Old-School Offers

Envision a buyer, heart racing, ready to claim your home. Their offer is sent, but
it's buried in a crowded inbox or misplaced in a stack of papers. By the time it's
found, their excitement has wandered to another listing. Or worse, a deal
unravels over a simple oversight—a missed deadline, a misunderstood term.
Security risks loom like storm clouds: unsecured emails or flimsy paper trails
vulnerable to errors or fraud. In today's fast-moving market, these stumbles
aren't just delays—they're barriers to your success.

The toll is steep. Every lost offer is a missed chance at a higher price, better
terms, or a smoother close. Every moment of chaos chips away at trust, leaving
buyers hesitant and your sale in limbo. Selling a home isn't just a transaction—
it's a pivotal moment, a bridge to your next chapter. Outdated methods are like
a rickety bridge, creaking under the weight of opportunity, threatening to
collapse before you reach the other side.
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SOLUTIONS

A New Dawn for Your Sale

OFFERT1 is your beacon in the digital age, a smart contract and offer automation
platform that doesn't just keep pace—it redefines the game. It's the key to unlocking
a sale that feels effortless, exhilarating, and deeply rewarding. Here's how it
transforms your journey:

O

Speed That Ignites: Offers flow instantly through electronic submissions,
bypassing the sluggish drag of emails or faxes. Buyers stay captivated, their
enthusiasm fueling a swift path to closing. No pauses, no fading interest—just a
seamless surge toward victory.

Clarity That Empowers: Real-time tracking unveils every offer like a window to
opportunity. You see each bid, each term, each possibility with crystal-clear
precision, giving you the power to choose with unshakable confidence. No more
shadows—just light.

Security That Protects: Smart contracts weave an unbreakable thread of
integrity, shielding your deal from fraud or error. Every step is transparent, every
agreement secure, letting you and your buyers breathe easy in a process built
on trust.

Efficiency That Flows: Automation orchestrates the journey from offer to close
with the elegance of a maestro. No clutter, no wasted moments—just a sale that
moves with purpose and poise.
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SOLUTIONS

The Auction Component: Your Spark of Brilliance

OFFERT's auction feature is the heartbeat of its magic, a force that turns possibility

into triumph. Picture a room alive with energy, buyers drawn to your home like

moths to a flame, each raising their hand to claim it. The auction invites this fervor, %
sparking a cascade of bids that reveal your property’s true worth. It's not just about

speed—it's about unlocking value you might not have dared imagine.

Even if you start with a modest price, OFFERT's auction ensures it's not a limit but a

launchpad. The transparency of the process fuels urgency, as buyers compete in a Q
race they can't resist. The result? More offers, higher prices, and terms that align 8{(
with your dreams. With OFFER1, underpricing isn't a trap—it's a strategy, a single

note that crescendos into a symphony of demand, crowning your home the

market's brightest jewel.
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SOLUTIONS

The Flexibility of One-to-One Negotiations

Not every sale calls for the auction’s vibrant pulse. Sometimes, you crave the
intimacy of a tailored approach, a one-to-one negotiation crafted with care.
OFFER1 offers this path, letting you engage buyers directly, shaping deals with
precision and grace. Whether you're navigating a single offer or balancing several,
the platform keeps every step streamlined, secure, and clear. You choose the
rhythm—auction’s electric spark or negotiation’s steady glow—and OFFERT
ensures you arrive at a sale that feels like destiny.

&

”

&
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SOLUTIONS

Pro-Tip:

Beware the agent who
promises the stars but
delivers with tools as
outdated as a faded
map. One client’s sale
soared $150,000
above a rival’s, lifted
by OFFERI’s seamless
technology and our
unwavering strategy.
Ask your agent about
OFFERI1—if they
pause, seek a guide
who embraces the
future’s glow.

Why it Works:

Your Path to Mastery

To seize this power, follow these steps:

o Embrace the Future: Align with an agent who wields OFFERT's
technology like a master artist. If they're tethered to the past,
find a visionary who moves with the times.

o Unleash the Auction: Harness OFFER1's auction component to
ignite competition, transforming every offer into a stepping
stone to your home's true value. It's your shield against
undervaluation, your key to the market's deepest riches.

o Choose Your Journey: Use OFFERT's dual pathways—auction or
negotiation—to craft a process that sings to your goals and the
market's tempo.

o Command with Confidence: With real-time insights and flawless
transparency, you're always in control. Every choice is yours,
illuminated by clarity and certainty.

OFFERLI isn’t just a platform—it’s a revelation. It turns the offer process from a tangled chore
into a masterpiece of speed, clarity, and strength. The auction component channels the
market’s energy, ensuring your home’s value reaches its zenith. The option for one-to-one
negotiations offers a bespoke path, tailored to your vision. Together, they craft a sale that feels
like a dream realized—professional, effortless, and profoundly rewarding.
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Final Thoughts

Your home is more than a property—it's a chapter of your life, a vessel
for your dreams, and a bridge to your future. But the path to a
successful sale is fraught with hidden pitfalls, each capable of dimming
its brilliance. These six mistakes—neglecting appearance, misguided
improvements, poor targeting, pricing errors, lackluster showings, and
outdated offer methods—aren't just hurdles; they're thieves of time,
value, and peace. Ignore them, and your sale could languish, its
potential unrealized. Master them, and you'll unlock a journey that's
swift, rewarding, and transformative.

This report isn't just a guide—it's a map to a sale that feels like destiny.
Each solution is a step toward a process that hums with precision,
where buyers see your home's true worth and compete to claim it.
With the right strategy and tools like OFFERT, you're not just selling—
you're orchestrating a triumph. Your next chapter is waiting, radiant
with possibility. Take the first step today, and let your home's story
shine.
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About Steve Brant

Steve Brant is more than a top San Diego real estate agent—he’s a
visionary who redefines what's possible in every sale. With a remarkable
record of flipping 12 homes, turning $210,000 into $1.2 million in a single
year, selling over 500 homes and being a personal real estate investor
and landlord. Steve brings a rare blend of grit, innovation, and insight to
the table. His mastery of cutting-edge tools like OFFER1, paired with deep
expertise in development, remodeling, and lending, transforms complex
transactions into seamless successes.

Based in the heart of San Diego, Steve knows the pulse of all
neighborhoods, where he crafts strategies that resonate with buyers and
maximize value. Beyond sales, he manages rentals and mentors clients
with a warmth and wisdom that make every journey feel personal. Steve
doesn't just sell homes—he unlocks futures, guiding you to a sale that's
not only profitable but profoundly rewarding.
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Steve Brant

858.692.8586
Steve@SanDiegoSteve.me — <
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Instaclose Real Estate is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License
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